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Peer Pressure
Peer pressure is considered as the direct influence on individuals by their peers, or the effect on an individual to follow their peers by changing their attitudes, behavior, and values to conform to their groups (Reppucci & Saunders,1974). Peer pressure can result in either a positive or negative effect on the individual, the social group’s membership is not clearly defined, but individuals have the need to be identified with a specific group. However, an individual does not need to be a particular member to be influenced by peer pressure. Peer pressure affects an individual who has the desire to fit in or is faced with self-esteem issues because these make them change so that they be accepted in the society or group. Therefore, people give in to peer pressure due to the desire to fit in, low self-esteem and social influence.
Reasons Why People Give in to Peer Pressure.
Social Influence
People give in to peer pressure due to social influence. Social influence is when people change their opinion, revise their beliefs, and change their behavior as a result of social interaction with people who are close to them. In our strongly connected community, peer pressure plays a significant role in many self-organized phenomena such as the spread of ideas and innovation, decision making, and personal life. Social influence controls the mechanism of opinion formation in individuals. People initially revise their primary judgment in a particular issue before exposing the idea to other individuals. This shows what level of confidence a person has (Reppucci & Saunders,1974). Peer pressure influences opinions in a group interaction; it demonstrates how opinion in an interacting group converges or split over repeated interactions. Social influence plays a fundamental role in driving an individual’s idea in a given direction. For instance, in a situation that needs conflict management, the views of a sizeable uninformed majority challenges informed minorities.
The Desire to Fit In
[bookmark: _GoBack]The desire to fit in is another reason why people give in to peer pressure. A direct desire is when an individual needs to attain something immediately, for example, acceptance of friendship. Every community has social groups and every group has different behaviors and manners. An individual is fully aware of his social group, and the demands stated, and for them to fit in, they have to acquire every trait that the group demands (Steinberg & Monahan, 2007). Failure for an individual to obtain the requirements of their specific groups makes one to be considered deviant to the social group. In time, they may find themselves out of a given circle. They may be labeled as anti-social people, whereby they spent most of their time alone. Therefore, individuals give in to peer pressure to fulfill the desire to fit into the society or social group.
Issues of Self-esteem and Confidence
Self-esteem is defined as individual self-worth and it is an essential aspect of someone’s personality. Too little self-esteem or lack of it can lead an individual to give in to peer pressure. People who have issues with their self-esteem and are in peer-groups, give in to peer pressure because their decisions are affected by copying some of the behavior from another person (Steinberg & Monahan, 2007). This act is viewed as modeling; individuals need to copy certain traits so that they can have improved on their self-esteem and confidence. In the process of modeling, information guides an observer. In this case, the observer is an individual that lacks self-esteem and confidence. The person needs to acquire new behaviors in a way that any decision making and personal evaluative events take place covertly through modeling traits that are from another individual (Milgram, 1965). This act of replicating behaviors acts as a stimulus for thought, beliefs, and action to an individual. People with low self-esteem lack the confidence to make decisions for themselves and therefore end up giving in to peer pressure.
Conclusion
In Summary, individuals have the desire to protect and enhance the wellbeing of those viewed as vital to them. We live in communities that are affiliating with other people is essential, and individual connections with additional help meet a fundamental goal, which is finding mutual cooperation with people who surround them.  Being part of a social group may either have a positive influence or negative influence, and it’s up to an individual to decide what the groups contribute to his personal life. However, the desire to fit in makes many give in to peer pressure. Furthermore, low self-esteem and the need for social belongingness also make people give in to peer pressure. 
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